
	

	

Case Study: Moxie Ridge Farm, Argyle, NY  
 
Dirt Capital and Lee Hennessy partner to purchase ongoing farm 
operation (both land and the goat cheese business) from retiring farmers 

 

 
Project Highlights 
• Dirt Capital facilitates successful transition of a 46-acre farm including local farmstead cheese 

and livestock operation to a young farmer with a strong marketing background 
• Agricultural Stewardship Association, Hudson Valley Agribusiness Development 

Corporation, Greenmarkets and American Farmland Trust all provided technical and/or 
financial assistance to support the transition 

 
Moxie Ridge Farm is a small-scale, sustainable, horse-powered farm and creamery 
located in Washington County, NY. Lee Hennessey makes farmstead cheese from a herd 
of sassy Alpine goats, raises pastured chicken and pigs, and works the farm with a team 
of Shire horses, Sam and Charlie. They are passionate about sustainability, animal 
welfare, and community education. 
 
Lee Hennessey came to farming through unusual means, previously working in Los 
Angeles in a number of marketing roles. They represented young writers and directors in 
feature films, designed wine labels, ran a wine marketing firm focused on marketing large 
and small wine brands to millennial wine drinkers and edited a number of food related 
websites. 
 
In 2014, Lee made a major career and life change. They returned home to eastern New 
York and began working on goat farms, taking classes in animal science and horse-
powered farming and working in a cheese shop in Albany, NY – to gain experience with 
cheese market channels and develop the skills and connections to start their own small-
scale cheese operation.  
 
By 2016, Lee had connected with the Agricultural Stewardship Association (ASA), a land 
trust in Washington County New York conserving farms, promoting farming and connecting 



	

	

farm seekers to farm sellers. Through ASA Lee connected with Dirt Capital, and David and 
Liza Porter at Longview Farm in Argyle, NY.   
 
David and Liza were looking to sell their farm to a younger farmer who would continue 
and grow their livestock and cheese business, which they had developed on the 46-acre 
property over 11 years. Longview Farm had many features that made it easy and appropriate 
for goats or other small ruminants, pigs or poultry. Proper land stewardship by the Porters for 
11 years made it desirable for a young farmer with sustainable practices to step onto the 
property. The property contains a farmhouse, pastures and goat browse with fencing and 
summer sheds for goats of various ages, and barns that include winter goat housing, a 
milking parlor, milk room, cheese make room and cheese storage.  
 
Lee and Dirt Capital worked with the Porters from October 2016 through March 2017 to 
transition the farm to Lee. Lee purchased the business directly from the Porters, which 
included existing cheese inventory, recipes, equipment, livestock and ongoing mentoring. 
Dirt Capital purchased the farm property from the Porters, and signed a 9-year lease with 
an option to purchase agreement with Lee.  The transactions occurred simultaneously, 
closing on the same day. 
 
Lee will benefit from the established cheese recipes, local customer 
base and farmers market presence of the existing business, while 
adding their marketing and commercial-scale farming and skills to 
growing the business and updating the business model. The retiring 
farmers are contractually committing to ongoing mentorship and will 
continue to work farmers markets in 2017 to ensure a smooth transition. 
 
Lee updated the name of the farm from Longview to Moxie Ridge. 
They plan to grow the herd to 60 milking goats, and continue the 
Porters’ long-standing Saratoga and Glen’s Falls farmers markets, 
and Washington County Cheese Tour, while marketing additional 
wholesale cheese and adding a farm store onsite.  

 
Numerous additional project partners made this transfer possible. Hudson Valley 
Agribusiness Development Corporation, GrowNYC FARMRoots and Hudson Valley 
Farmland Finder all provided Lee with one or more of the following: business consulting 
services, funds to help them cover mentoring from the Porters and others and funds 
towards some transactional costs. Lee also reviewed their goat management plans with 
Cornell Cooperative Extension, and will use Farm Service Agency (FSA) financing for a 
loan for working capital and equipment. Dirt Capital provided services connecting Lee to 
these resources and facilitating coordination among all project collaborators.  
 
Farming mentors provided Lee with paid and unpaid assistance including selling used 
equipment, cheese recipes and quality animals, cheese mentoring and troubleshooting, 
review and building services to upgrade the milking parlor, milk room, cheese make 
room and cheese storage.  
 
Lee is a young, first generation farmer with limited paths to farm ownership. Through 
projects like this, Dirt Capital is facilitating the transition of existing farm businesses, 
expanding our impact among young farmers and keeping farmland in productive use. 
 

 
Dirt Capital invests in farmland in partnership with experienced, profitable, sustainable farmers 
throughout the Northeast United States: enabling land access and security for successful farmers 
while keeping farmland in productive and environmentally responsible use. 


